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The client is a travel software company offering a SaaS booking 

solution to small and mid-sized hotels, resorts, and private 

rentals worldwide. The client's product includes ten different 

payment systems, and customers can choose the most 

convenient payment method based on their needs and 

location. 

With a growing number of customers worldwide, the client 

needed to provide a fast, seamless payment solution that 

worked across markets. The platform has a rather complex 

architecture, so the new payment system had to work with the 

existing business logic. In addition, the client required the 

payment gateway to be configured with MOTO (mail order 

telephone order). 

• By using Stripe to accept rental payments, send invoices, 

and manage transactions, the client has the necessary 

payment infrastructure to securely support rapid 

expansion.  

• Stripe Connect makes it easier for the client to onboard 

new businesses to the platform and facilitate global 

payments.
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